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Hey! Mr. FEMA Gyani. Now that I understand single-brand retail
trading, what if I want to start a retail chain that sells multiple brands?
A store where people can buy everything from chips and perfumes to
electronics—basically, a one-stop shop for snacks and gadgets!

Hii Rachel, Big dreams, huh? Basically, That comes under Multi-Brand
Retail Trading (MBRT), which has much stricter rules.

What kind of regulations?



Yes, For a start, foreign investors must bring in at least $100 million.
Half of that (at least $50 million) must go into Back-end
infrastructures—not just opening stores.

That’s a big difference! What other conditions apply?

Unlike SBRT, FDI in MBRT is capped at 51%. That 

means A foreign investor must have an Indian partner

who owns at least 49% of the business.



Back-end Infrastructure includes:

✓ capital expenditure on all activities

✓ Investment made towards processing, manufacturing,

distribution, design improvement, quality control,

packaging, logistics, storage, warehouse, agriculture market

produce infrastructure etc.

✓ include expenditure on land cost and rentals.

✓ does not include front-end units.

That’s a big investment! What all things are 
covered under Back-end infrastructure?



Got it! Are there any other requirements as well?

Yes, of course there are many sourcing 
requirements as well which includes:

a) The sourcing of goods shall be preferably 
from MSMEs, village and cottage industries, 
artisans and craftsmen in all sectors. 

b) The procurement requirement is to be met as an average of five 
years the total value of goods procured beginning from 1st April of 
the commencement of SBRT business (either opening of first store or 
start of online retail, whichever is earlier). Thereafter, the entity can 
meet the 30% local sourcing norms on an annual basis.

c) The quantum of domestic sourcing shall be self-certified by the company, to be subsequently checked, by statutory 
auditors, from the duly certified accounts which the company shall be required to maintain.



No not exactly, you must comply with some locational 
requirements as well which are:

Okay! So, Can I open the store anywhere and use E-
commerce for my primary sales?

a) Retail sales outlets may be set up only in 
cities with a population of over 10 lakh (2011 
Census) or as decided by the State Govt., 
covering up to 10 km around municipal or 
urban agglomeration limits.

c) Unlike SBRT, MBRT are not allowed to trade by means of e-commerce.

b) The policy is only enabling, allowing State 
Govts./UTs to decide on its implementation. 
Retail sales outlets may be set up in States/UTs 
that have agreed or may agree in the future to 
allow FDI in MBRT under this policy.

Okay! Mr FEMA Gyaani, Thank you so much. Now I 
have understood the rules related to MBRT as well.



Thank You

The FEMA Gyani
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Disclaimer
❑ This presentation has been prepared on the basis of information available in the public domain and is

intended for guidance purposes only.

❑ Jain Shrimal & Co. has taken reasonable care to ensure that the information in this presentation is

accurate. It however accepts no legal responsibility for any consequential incidents that may arise

from errors or omissions contained in this presentation.

❑ This presentation is based on the information available with us at the time of preparing the same, all

of which are subject to changes which may, directly or indirectly impact the information and

statements given in this presentation.

❑ Neither Jain Shrimal & co., nor any person associated with us will be responsible for any loss however

sustained by any person or entity who relies on this presentation. Interested parties are strongly

advised to examine their precise requirements for themselves, form their own judgments and seek

appropriate professional advice.


